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A. Introduction 
 
In our automation and insights-driven era, organizations face an enormous challenge in driving the adoption of 

technologies used to automate business processes. The learning curve involved, eagerness towards client-facing sales 

tasks and stack fatigue (i.e. the burden of using and managing multiple technologies at work) are some of the primary 

reasons why sales people hesitate in using CRMs like Salesforce. Unfortunately, that leads to missing data which leads 

to inaccurate insights for the sales representatives and leaders alike. This is where SalesChoice’s Data Completeness 

layer helps with an easy-to-use instant solution to increase Salesforce adoption rates up to 99% levels. 

 

B. How Does It Work? 
 
The Data Completeness layer shows 

in real-time, how complete the data is 

across all relevant fields on 

Salesforce and other connected 

software, for every single user in the 

team. “Relevant fields” implies all 

fields that have been identified by the 

SalesChoice Artificial Intelligence 

(AI) Algorithms as influencing the 

sales deals in predicting outcomes. 

 

SalesChoice not only surfaces the 

critical fields that sales people can 

focus on, but also allows visibility to 

the user as per his/her role in the 

organizational hierarchy set up on 

Salesforce. The Red-to-Green 

percentage scale makes it easy to grasp  

completion levels instantly to advance your 

productivity investments in your Salesforce CRM. 

 

C. Benefits for Your Sales Organization 
 
SalesChoice’s Data Completeness can immediately improve your Salesforce adoption & insight accuracy. It helps: 

1. Understand which fields across Salesforce and other connected layers are most influential for your business 

deals, so that your sales team(s) can focus on the critical few versus all fields in Salesforce, thereby maintaining 

completion levels and saving time in doing so. 

2. Identify where the data is missing in real-time & who is responsible for the same to allow specific action versus 

more generic efforts in trying to solve data issues. 

D. Business Impact  
 

Salesforce Adoption: Sales teams can achieve & sustain 99% Salesforce adoption levels by easily tracking data status 

and progress at any time (say, the weekly sales meetings). 90% of CRMs fail due to data completeness utilization issues. 

We give you an immediate solution, installable in less than 5 minutes to ensure your CRM investment is maximized. 

 

Insights Accuracy: Complete data implies more accurate insights not only from SalesChoice but all other BI and 

advanced analytics measures in place in the organization, which results in more effective actions by the sales team.  
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Reasons to Believe in Us: 

“Capable of predicting with up to 95% accuracy 

whether a deal will close.” - IDC 

“SalesChoice better targets best opportunities that 

are likely to win & avoid deals that have low odds of 

closing.” – 2020 Sales Mastery AI for Sales Solutions 

Guide 

“Hot Vendor to watch in sales enablement.” – 

Aragon Research 

Over 17 Industry Leadership Awards including: 

• Top 20 Technology Companies in Canada 

2020 

• MindbridgeAI Impact Leader of the Year 

Award 2019 

• Digital Transformation Award for AI 

Disruption in Canada 2018 

• Startup Canada National and Regional 

Entrepreneurial Award Winner 2018 

• EY CATA Sara Kirke Award for 

Entrepreneurship and Innovation 2017 

• Top 25 Most Empowering Big Data 

Company Award 2016  

 

 

 

 

More Resources: 

http://www.saleschoice.com/resources/ 

 

Book a Demo: 

http://www.saleschoice.com/contact-us/ 

 

See Our Product:  

https://www.youtube.com/watch?v=jsbss1_eFMM 

 

Contact Us:  

info@saleschoice.com 

 

@SalesChoice_Inc 

www.linkedin.com/company/saleschoice 

  www.saleschoice.com 

 

More Information on SalesChoice: 

SalesChoice Insight Engine
TM

 is an Artificial 

Intelligence (AI) driven sales forecasting platform 

that predicts sales outcomes reliably at up to 95% 

accuracy. 

Our Promise: 

End revenue uncertainty and sales inefficiency 

Benefits: 

Achieve revenue confidence – SalesChoice insights 

unlock new abilities for you to see the future as well 

as the true state and history of your revenue 

operations.  

• Recognize and reduce risk across the deal 

lifecycle, for new sales and renewals 

• Increase your sales velocity and hit your revenue 

targets 

• Deliver a forecast you can bank on 

• Through the lens of AI, see your customers in a 

whole new way 

Eliminate sales inefficiencies – AI modernization 

brings many benefits, especially by increasing your 

managers and reps’ focus and Sales IQ. 

• Streamline forecasting efforts across your 

organization 

• Better manage your pipeline and forecast 

• Replace pipeline reviews with deal coaching 

sessions 

• Achieve 99% data completeness 

• Get more from your CRM without requiring 

more learning 

 

Partners: 
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